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Classification: General Business Use 

This presentation has been prepared solely for use at this meeting. By attending the meeting where this presentation is made or accessing this presentation, you agree to be bound by the following 
limitations. This material is given in conjunction with an oral presentation and should not be taken out of context. 

This presentation has been prepared for information and background purposes only. It does not constitute or form part of, and should not be construed as, an offer of, a solicitation of an offer to buy, 
or an invitation to subscribe for, underwrite or otherwise acquire, any securities of SABIC (the “Company”) any other existing or future member of the SABIC Group (the “Group”) or any other company 
including Saudi Aramco, nor should it or any part of it form the basis of, or be relied on in connection with, any contract to purchase or subscribe for any securities of any such company or with any other 
contract or commitment whatsoever. This presentation does not constitute a prospectus in whole or in part, and any decision to invest in securities should be made solely on the basis of the 
information to be contained in a prospectus and on an independent analysis of the information contained therein.

Any assumptions, views or opinions (including statements, projections, forecasts or other forward-looking statements) contained in this presentation represent the assumptions, views or opinions of 
the Company as of the date indicated and are subject to change without notice. All information not separately sourced is from Company data and estimates. Information contained in this presentation 
related to past performance is not an indication of future performance. The information in this presentation is not intended to predict actual results, and no assurances are given with respect thereto.

The information contained in this presentation has not been independently verified, and no representation or warranty, express or implied, is made as to the fairness, accuracy, completeness or 
correctness of the information contained herein, and no reliance should be placed on it. Neither the Company nor its affiliates, advisers, connected persons or any other person accepts any liability for 
any loss howsoever arising (in negligence or otherwise), directly or indirectly, from this presentation or its contents or otherwise arising in connection with this presentation. This shall not, however, 
restrict or exclude or limit any duty or liability to a person under any applicable law or regulation of any jurisdiction which may not lawfully be disclaimed (including in relation to fraudulent 
misrepresentation).

This presentation includes “'forward-looking statements.” These statements contain the words “anticipate,” “believe,” “intend,” “estimate,” “expect” and words of similar meaning. All statements other 
than statements of historical facts included in this presentation, including, without limitation, those regarding the Company’s financial position, business strategy, plans and objectives of management 
for future operations (including cost savings and productivity improvement plans) are forward-looking statements. By their nature, such forward-looking statements involve known and unknown risks, 
uncertainties and other important factors that could cause the actual results, performance or achievements of the Company to be materially different from results, performance or achievements 
expressed or implied by such forward-looking statements. Such forward-looking statements are based on numerous assumptions regarding the Company’s present and future business strategies and 
the market environment in which the Company will operate in the future. These forward-looking statements speak only as of the date of this presentation. Each of the Company, the relevant Group 
entities and their respective shareholders, agents, employees and advisers, expressly disclaims any obligation or undertaking to update any forward-looking statements contained herein. You are 
urged to consider these factors carefully in evaluating the forward-looking statements in this presentation and not to place undue reliance on such statements.

This presentation is not directed to, or intended for distribution to or use by, any person or entity that is a citizen or resident or located in any locality, state, country or other jurisdiction where such 
distribution, publication, availability or use would be contrary to law or regulation of such jurisdiction or which would require any registration or licensing within such jurisdiction. Any failure to comply 
with these restrictions may constitute a violation of the laws of other jurisdictions. 

The information contained in this presentation is provided as of the date of this presentation and is subject to change without notice.

Note: with reference to ICIS in this presentation, ICIS has not seen or reviewed any conclusions, recommendations or other views that may appear in this document. ICIS makes no warranties, express or 
implied, as to the accuracy, adequacy, timeliness, or completeness of its data or its fitness for any particular purpose. ICIS disclaims any and all liability relating to or arising out of use of its data and 
other content to the fullest extent permissible by law.

DISCLAIMER



3

Classification: General Business Use 

THIRD QUARTER 2023 EARNINGS HIGHLIGHTS

KEY MESSAGES

Highest EBITDA achieved during 2023 with 
improved EBITDA Margin of 16%

Higher Revenue by 6% supported by higher sales 
volumes

Ranked First on the manufacturing list of Forbes 
Middle East’s Sustainable 100 List

Q3 2023 PERFORMANCE (in USD billion)

Revenue EBITDA

Net Income

9.6

-0.8

1.5

In this and all the subsequent slides: USD/SAR Rate: 3.75; Certain figures and percentages have been subject to rounding adjustments. EBITDA = Income from operations plus depreciation, amortization 
and impairment. Net Income - Attributable to equity holders to the parent. 

Net Income from 
Continuing Operations

0.1

Generated $1.4 billion free cash flow

Synergy value creation with Saudi 
Aramco

0.14

Hadeed divestment will enable us to focus on our 
strategic business portfolio
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ACCELERATING ENERGY TRANSITION 

BREAKTHROUGH IN THE INDUSTRY ON THE JOURNEY TO CARBON NEUTRALITY

SABIC, BASF AND LINDE REACH FINAL STEPS IN THE CONSTRUCTION OF THE DEMONSTRATION PLANT 
FOR ELECTRICALLY HEATED STEAM CRACKER FURNACES 

• Enabling 90% CO2 emission reduction compared to 

conventional technologies

3D graphic of world’s first demonstration plant for large scale 
electrically heated steam cracker furnaces in Ludwigshafen

The last transformer is lifted by crane and placed and aligned with millimeter precision 
at the demonstration plant. 
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ADVANCING SUSTAINABILITY AND INNOVATION

CONTINUED ADVANCEMENT IN THE 
BIOECONOMY OF PLASTICS 

AWARDS & RECOGNITIONS 

SABIC OFFERS BIO-
BASED VERSIONS 
OF ALL NORYL™ 
RESIN GRADES TO 
FURTHER ADVANCE 
THE BIOECONOMY 
OF PLASTICS

PARTNERING WITH EV WINNERS

SABIC APPLICATIONS ON THE GENBETA CAR, 
THE REVOLUTIONARY ELECTRIC RACE CAR

RECOGNIZED FOR 
OUR INNOVATIVE 
SOLUTIONS IN 
THE MECHANICAL/ 
MATERIALS 
CATEGORY

EFFECTIVE GOVERNANCE  
COMPLIANCE 
PROCEDURES

Wheel Fins

Wind Deflector

Front wing end 
plate
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THIRD QUARTER 2023 BUSINESS ENVIRONMENT

Oil Price ($/Barrel)

InflationGlobal GDP Growth Interest Rate
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Global GDP growth still encountering persistent challenges 
from inflation, tighter financial conditions and escalating 
geopolitical tensions.

Source: S&P Global
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SABIC: KEY END INDUSTRY AND TRENDS

SALES 
VOLUMES

Consumer 
Goods Agriculture

Building & 
Construction

Food & Beverages

Transportation

Industrial

Automotive

Electrical & 
Electronics

Healthcare

Other

The comparison of the quarter demand trend is based on the expected volume output trend for the segments/ industries.
Source: SABIC. Direct or indirect sales. Industry Demand Trend in Q3 23 vs Q2 23. 3 Industry Future Trend in Q4 23 vs Q3 23. 

• Improve • Stable • Contract 

END INDUSTRY
Q3

Demand Trend2

(QOQ)

Q4
Demand Trend3

(QOQ)

Food & Beverages

Building & Construction

Agriculture

Consumer Goods

Transportation

Industrial

Automotive

Electrical & Electronics

Pharmaceutical

<-1% vs. Last Quarter> 1% vs. Last Quarter
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MARKET MAJOR PETROCHEMICALS PRICES

Major Petrochemicals Prices Changes Across 
the Key Regions in Q3 2023
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Americas Europe MEAF China
Rest of 

Asia

MEG

Methanol

MTBE

PE

PP

PC

<15% 15%-50% >50%

% change Q3 23 vs Q3 22 (YoY)

% change Q3 23 vs Q2 23 (QoQ)

Prices Reference CFR/ FOB/CIF from ICIS and S&P Global Platts ©2023 by S&P Global Inc. MEG: Mono Ethylene Glycol; MTBE: Methyl Tertiary Butyl Ether; PE: Polyethylene; PP: Polypropylene; PC: Polycarbonate. MEG and 
PC price are aligned to China. MEG and PC price are aligned to China, Methanol price =avg. (Europe, China), MTBE price =avg. (W. Europe, rest of Asia). 4 Prices are aligned to USA region.
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MARKET SPREADS FOR KEY PRODUCTS

Spreads1 for Key Products2

∎Middle East    

∎ China 

∎ Europe

PE PP

MEG METHANOL

Spread = Product price (PE, MEG, PP and Methanol) minus feedstock price (Methane, Ethane, Propane, Naphtha and Coal). For PE, PP and MEG, feedstock used for spread calculation is Naphtha for China and Europe. For ME, 
feedstock used for spread calculation for PE, MEG is KSA ethane while for PP it is KSA propane. For methanol, feedstock used for spread calculation is KSA methane for ME, NG for Europe and coal in China. Sources of prices are 
ICIS, S&P Global Platts ©2023 by S&P Global.

0

400

800

1200

1600

2021 Q1 22 Q2 22 Q3 22 Q4 22 Q1 23 Q2 23 Q3 23

0

400

800

1200

1600

2021 Q1 22 Q2 22 Q3 22 Q4 22 Q1 23 Q2 23 Q3 23

-400

0

400

800

1200

1600

2021 Q1 22 Q2 22 Q3 22 Q4 22 Q1 23 Q2 23 Q3 23
-1800

-1300

-800

-300

200

700

2021 Q1 22 Q2 22 Q3 22 Q4 22 Q1 23 Q2 23 Q3 23



10

Classification: General Business Use 

¹ Free Cash Flow = net cash from operating activities minus capital expenditure. Capital expenditure = Purchase of tangibles and intangibles, net. 

FINANCIAL PERFORMANCE 

% Var 9M 23 9M 22 % VarUSD BILLION

Revenue

Income from Operations (EBIT)

EBITDA

Net Income from Continuing 
Operations

Net Income

Q3 23 

9.59

0.45

1.50

0.14

-0.77

Q2 23 

9.09

0.44

1.35

0.39

0.31

% Var

6%

2%

11%

-63%

-

Q3 22

11.55

0.90

1.75

0.44

0.49

-17%

-50%

-15%

-67%

-

28.40

1.36

4.18

0.74

-0.28

38.28

5.97

8.53

4.12

4.33

-26%

-77%

-51%

-82%

-

SALES DRIVERS

Volumes Prices

KEY RATIOS

Q3 23 Q2 23 Q3 22 9M 23 9M 22

Q3 23 vs. Q2 23 (QoQ)

Q3 23 vs. Q3 22 (YoY)

7% ↑

2% ↑

1%

20%

EBITDA Margin

Net Debt / EBITDA

16%

-0.49

15%

-0.39

15%

-0.52

15%

-0.52

22%

-0.21

Free Cash Flow 1.40 0.11 - 1.79 -22% 2.50 4.76 -47%

↓

↓
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SALES
VOLUMES

11% ↑

2% ↑

5% ↓

16% ↓

1 Including FX & other factors. 2 2019 rebased to 100. Weighted average price for Petchem major products mix and regions

PETROCHEMICALS

Specialties

Chemicals

Polymers

Sales Drivers Volumes Prices1

Q3 23 vs. Q2 23 (QoQ)

Q3 23 vs. Q3 22 (YoY)

Petrochemicals Price Index2

EBITDA (USD billion)
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1.02

1.12
1.18

Q3 2022 Q2 2023 Q3 2023

1%

59%

40%



12

Classification: General Business Use 

734

233
319

Q3 2022 Q2 2023 Q3 2023

Including FX and other effects. 2019 rebased to 100. Weighted average price for AN products mix and regions

AGRI-NUTRIENTS

Phosphate Urea

Ammonia

16%

Sales Drivers Volumes Prices1

Q3 23 vs. Q2 23 (QoQ)

Q3 23 vs. Q3 22 (YoY)

Agri-Nutrients Price Index2

EBITDA (USD million)

SALES
VOLUMES

11%

73%

50

100

150

200

250

300

2019 2020 2021 Q1 22 Q2 22 Q3 22 Q4 22 Q1 23 Q2 23 Q3 23

2% ↑

11% ↑

44%↓

12% ↓
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Earnings per Share = Net Income from continuing operations attributable to equity holders of the parent in USD/ Number of Shares. 2 By all three Credit Rating Agencies. 

SUMMARY

$0.05
EPS from 
continuing 
operations

A+/A1
Strong standalone 
credit ratings2

16%
EBITDA 
Margin

OUTLOOK

2023 Outlook  
Global GDP at 
2.5%

Margins to be 
continuously 
under 
pressure in Q4

Capex Outlook 
$3.5 – $3.8 
billion

Q3 RESULTS SUMMARY

• Safety towards our people, society and 
environment remains on our top 
priority.

• We continue to focus on our operational 
excellence.

• Capital discipline remain as one of our  
focus pillars.

• We will continue to capture value from 
our synergy with Saudi Aramco.

• E-cracker expected to be completed by 
end of 2023.

FOCUS AREAS

+7%
Sales volumes

$2.91B
Net Cash 
Position

$1.44B
Returns to our 
shareholders



THANK YOU


